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Attempt any five questions in all, selecting one question from each Unit,
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No supplementary answer book will be given to any candidate. Hence the candidates should write the answer precisely
in the main answer book only.
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All the parts of one question should be answered at one place in the answer-book. One complete question
should not be answered at different places in the answer-book,
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Write your roll number on question-paper before start writing answer of questions.
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UNIT-1/%®18 - 1

1. Explain the objectives and characteristics of Advertising.
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Explain the types of Advertising on the basis of Tagpet Audience and on the basis of Media. 10410
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UNIT-11/ %78 - 11
2. Whatdo youunderstand by Advertising Message? Explain the steps for creating advertising message. 5+15
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Wnite short note on: 10+10
(1) SWOT Analvsis
(2) Market Segmentation
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UNIT-111/§%13 — I
3. Whatis Media Planning? Explain the process involvein Media planning. 5+15
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What is Advertising Agency? Explain its functions. 5+15
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UNIT-IV/3®18 — IV

4. Explain the importance of Sales Organisation. Also explain the factors determining the structure of sales

organisation. 10+10
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OR / A4

Explain the various tyes of Remuneration ol salesinan,
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UNIT-V/¥®1¢ - v

5. Explan the steps in Planned Selling Approaches.
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Explain the various methods of Sales Control.
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